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Firm foundation leaders should be part of the vision 
process for your overall business plan, niche development 
or systems integration. They can support recruitment 
and human resources initiatives, conflict resolution and 
mentorship programs.

Every leader should become strong in at least one of these 
areas and then augment the firm with the other three. 
Watch for these strengths in each person you hire in order 
to develop their skills for the next generation of firm 
leadership.   
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MSNA has negotiated a number of vendor discounts as 
a benefit of membership. A sample of these programs 
include:

W.B. Mason

MSNA has arranged for a discount and rebate program 
for members that purchase office supplies from W.B. 
Mason. To learn more or to register your firm, contact 
Andy Considine at andy.considine@wbmason.com or at 
508-436-1323.

CCH University

As part of our continued relationship with CCH, all MSNA 
members are entitled to a free trial of CCH University. 
The offer gives each firm access to CCH University for an 
unlimited number of users from now until June 1, 2009.
To participate in this offer, visit
 www.CCHGroup.com/SpecialOffer.

Halogen Software 
Moore Stephens’ members are entitled to a 6.75% 
discount off Halogen Software’s eAppraisal Professional 
Services license fee list price. This discount will be applied 
prior to the application of any short-term promotional 
pricing offers that may be available at the time of 
purchase.   To  learn more about Halogen Software, 
contact David Bird at 613-270-1011 Ext. 271 or at 
dbird@halogensoftware.com.

Thomson Reuters

Moore Stephens members, who are new subscribers, are 
entitled to a 15% discount off of all CheckPoint Tax and 
A&A products in the RIA, PPC and WG&L brand lines. 
Contact Cheryl Stydnicki, senior product manager, at 
cheryl.stydnicki@thomsonreuters.com or at 312-225-4889.

Becker CPA Review

MSNA members have two options to save with Direct 
Bill or Preferred Provider. The Direct Bill option saves 
members almost 33% off the four-part review class. 
To register contact Becker directly at 877-CPA-EXAM 
to register for the CPA prep classes or register online 
through the MSNA website.

MSNA Member Discounts

Registration and travel 
information will be 

available in early March
for the

 MSNA 2009 Spring 
Conference taking place in 

San Antonio, TX.




